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   ABC/PRP Profile Review

Date:_______________

Client Name: (Mr./Mrs./Ms.) ________________________________________

Standard Disclosure
“I need to give you my standard disclosure that I give everyone I interview with and it’s simply that as we go back and forth, asking and answering questions, I may discover that what you need and I do are two different things and I will be real upfront and tell you that and I don’t want you to be offended. Fair enough?”
What’s Important
(These are questions that discover highest value needs of your client)

Tell me again, what is it that you were hoping I could do for you?


What’s important to you about…

1. Taxes:
2. Safety:

3. Guarantees:
4. Long Term Care Planning:

5. Achieving security:
6. Income:

7. Liquidity:
8. Return on Investments:
9. Diversification:
10. Inflation:
11. Passing Assets on to Heirs:

12. Communication with your broker/agent:

Highest Relational Needs& Expectations

(These are questions that discover the highest relational needs and expectations of your client.  In other words, “their rules for change”.)
1. Of all the concerns you’ve spoken about, how would you prioritize the importance of what you want to work on?  

a. What do you like or dislike about your current financial/estate plan?

b. How would you define success in that area?

c. What would you change?

d. How do you determine next steps?

e. What is your past experience with planners?

f. What will the response of your current advisor be if we make changes?

g. How would you respond?

h. Who do you include in decisions of this nature?

2. If you haven’t solved it to date, why is it important that you take action now?

3. What are the most important things to you about partnering with a professional?

4. If we could wave a magic wand and solve these issues, what would that look like?


“Let’s take a snapshot of your finances to see how what we’ve discussed fits into the total picture. Would that be okay?”
Financial Planning Data Form
Client #1: ________________________________________  Age:______    M    D    W    NM

SS#: ______-____-______
DOB: ____/____/____
Citizen of U.S. ____ Yes ____No

Client #1: ________________________________________  Age:______    M    D    W    NM
SS#: ______-____-______
DOB: ____/____/____
Citizen of U.S. ____ Yes ____No

Address: _____________________________________________
County: _____________________

City: __________________________________   State: _______________   Zip: ________________

Home Phone: ______-______-_________
      
Work Phone: ______-______-_________

Children:___

Name:_______________________
Age:______ M    D    W    NM City/St:______________________

Name:_______________________
Age:______ M    D    W    NM City/St:______________________

Name:_______________________
Age:______ M    D    W    NM City/St:______________________

Name:_______________________
Age:______ M    D    W    NM City/St:______________________

Name:_______________________
Age:______ M    D    W    NM City/St:______________________

Name:_______________________
Age:______ M    D    W    NM City/St:______________________

Retirement Date(s):


Client #1:_________________
Client #2:___________________

Do you have a will?  
Yes
No


Do you have a trust?  Yes
No 
Type of trust:_________________________________________
Do you have a Property & Financial POA?   Yes
   No


Do you have a Health Care POA?
Yes
No
Living Will?
Yes
No
Disability:   Yes   No   

Notes:

Financial Information
ASSETS


Cost Basis
Present Value

Real Estate






Mortgage?  Equity Loan?
Home



________
___________
_____________________________


Other Real Estate

________
___________
_____________________________





________
___________
_____________________________





________
___________
_____________________________

Debt





___________




Cash
Stocks



________
___________



Bonds



________
___________



Mutual Funds


________
___________



Business Interests

________
___________





Other Investments

________
___________



CD’s & Savings Accts.



___________

Checking Accts.




___________

Personal Property
Home Furnishings



___________

Jewelry & Silverware



___________

Antiques & Collectibles



___________

Sub - Total



        
___________

IRA’s & Insurance 






Income

Husband’s IRA



___________


Husband’s SS
_____________

Wife’s IRA



___________


Wife’s SS
_____________

Pension (401, etc.)


___________


Pension

_____________






Face Value/Cash Value

Pension

_____________

Life Insurance Death Benefit

___________/_________
Pension

_____________






___________/_________
W2/1099
_____________






___________/_________
W2/1099
_____________

Annuities
Fixed
VA
IA
___________


Other

_____________
___________
  __
__
__
___________


Total Income
_____________
___________
  __
__
__
___________

___________
  __
__
__
___________

Sub Total



___________





TOTAL




___________





Estimate Current Estate Taxes:_____________
Estimate Current Probate Fees:_____________

A

Cash

Potentially Lower Returns
Liquid

&

Taxable





B
Protected Growth
Potentially Moderate Returns
Offers Partial Withdrawals & 
Tax-Deferral


C
Risk Growth
Potentially Higher Returns
Liquid 

&

Taxable

Stock or Bond Type Risk



Heads-Up Display:


Tell me more about that


Sounds important tell me why?


How long has it been a concern?


How would it affect you if you did/didn’t solve this issue?








Heads-Up Display:


Could you be more specific?


On a scale of 1-10, how important is this issue? Why is that?


Sounds like you’ve given up.


What would the real impact be for you if you got this resolution to this issue?








Heads-Up Display:


Is there anything more?


I wouldn’t have guessed this one was important to you, what did I miss?


Has there been a recent event in your situation that has made this of higher concern?


How much do you think this would cost you if you don’t get it resolved?








Heads-Up Display:


_____________ means?


Where does this fit in your “important issues that need to be taken care of? And why?


That’s got to hurt, how long have you been putting up with this?


Tell me how this looks fixed and what impact it would have?








Primary Financial Objective (Rank in order of importance):


____ Tax Deferral


____ Income


____ Growth


____ Estate Planning


____ Preservation of Principal


____ Other __________________





Willingness to Accept Risk for Additional Financial Performance (Choose One):


____ Aggressive


____ Moderate


____ Conservative





Estimated Federal Tax Bracket:  


___ 0-15%


___ 16-28%


___ 29-35%


___ 36% & up








Preferred % 


in this category








Estimated % 


in this category








Preferred % 


in this category











Estimated % 


in this category








Preferred % 


in this category











Estimated % 


in this category











Comments
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